
ZeroCRM.
Make every customer relationship count, with a CRM 

built around the way your business works.



The Problem

The CRM is only one stop in the sales process.


Customer information is stored in the CRM. Proposals are 
built in documents. Pricing lives in spreadsheets. Approvals 
move through email. Follow-ups are tracked manually.


“The opportunity is recorded in one system. 

The work happens across several others.”

“ The Real Pipeline 
Is In Someone's 

WhatsApp ”



Each handoff 
adds work.

Sales → Finance → Legal 
→ Operations

The CRM is only one stop in the sales 
process. Customer information is stored in 
the CRM. Proposals are built in documents. 
Pricing lives in spreadsheets. Approvals 
move through email. Follow-ups are tracked 
manually.


“What looks like a small inefficiency becomes 
expensive as the business grows.”



Most CRMs are good at 
recording activity.

They are not always built around 
what happens next.


Once a deal progresses, teams still need to:



Create the proposal.


Get pricing approved.


Prepare the contract.


Coordinate internally.


Keep the customer record updated.



ZeroCRM brings the commercial 
workflow into the CRM.

The workspace brings together:


“ The customer record becomes the starting point for the 
work that follows. ” 


Accounts

Contacts

Opportunities

Tasks

Approvals

Documents

Commercial 
information



Follow the deal from first 
contact to closure.

Lead  →  Qualification  → Assignment  → Follow-up


 → Approval → Proposal → Negotiation → Contract → Invoice



Enter the information once. 

Carry it through the deal.

Start with the customer and opportunity record.

That information can then support:

Instead of repeatedly copying 
customer and commercial details 
between tools, teams work from the 
same underlying information.


Proposal

Quotation

Contract

Invoice

One Source Of Truth, From Lead To Invoice



The same deal looks different 
to every team

Sales
Customer relationship and pipeline


Finance
Pricing and billing


Legal
Contracts and approvals



Management
Pipeline and performance




What changes in day-
to-day work?

Five parts of the workflow change once 
the team is working from one shared 
record.

Current process


Information entered in 
multiple systems


andoffs managed 
manuall

Documents uilt 
separatel

Customer context 
spread across tool

Reports assemled 
manuall

With ZeroCRM



Information entered 
once



Workflows assign the 
next action



Documents use CRM 
information




Customer history in 
one record





Reporting from live 
CRM data





See customers, documents, 
and performance clearly

Lead and opportunity reports Customer engagement

Sales activity Team performance

Proposal and quotation status Pipeline performance

Invoice tracking Contract visibility



One connected workspace for every 
customer facing team


Operations & accounts

Maintain consistent processes and 
complete customer visibility.

Sales teams

Manage leads, opportunities, follow-
ups, quotations, and closures.

Consultants

Manage engagements from the first 
conversation through billing.

Agencies

Track prospects, clients, proposals, 
contracts, and invoices.

Founders

Use one practical system instead of 
spreadsheets and apps.



The Bigger Outcome

 SELL MORE WITH THE SAME TEAM

Your reps spend less time feeding the CRM 
and more time selling. More selling capacity 
without adding headcount.

 MOVE EVERY DEAL FASTER

AI catches the next action, follows up on 
commitments and keeps opportunities from going 
cold. Shorter sales cycles. Fewer stalled deals.

Scale revenue without scaling sales complexity.

 FORECAST WITH CONFIDENCE

Replace rep-updated snapshots with intelligence 
drawn from every conversation, activity and deal 
signal. A pipeline leadership can actually trust.


 FORECAST WITH CONFIDENCE

The CRM doesn't just tell you what happened. It identifies 
what needs to happen next. Faster decisions. Better 
execution. Higher conversion.



about futurixai

From AI Research to 
Enterprise Execution

04 FuturixAI

Building the enterprise 

intelligence layer.



We evolved from building AI capabilities to 
building AI systems that operate inside the 
enterprise, connecting intelligence to 
workflows and turning organizational 
complexity into execution.

03 Insight

02 Validation

Proving intelligence can execute.



Our early systems demonstrated that AI 
could go beyond generating answers — 
understanding context, reasoning 
through structured problems and 
executing enterprise tasks with control.

Discovering the real 

enterprise problem.



The challenge was never simply making 
AI smarter. It was making AI understand 
how the enterprise actually works its 
people, processes, data, systems and 
decisions.

01 Research

Exploring enterprise AI 



efficient models, reasoning systems, 
and privacy-first intelligence for real-
world constraints. From research. To reasoning. To execution.



FUTURIXAI IN 
MEDIA


Shaping the future of enterprise

Recognized for redefining enterprise transformation 
with AI, winning AI Excellence in Digital Transformation 
at ETNow’s Business Conclave & Awards 2026.



Run your complete customer 
journey with ZeroCRM

Manage relationships.

Move opportunities forward.

Create every customer document.

Keep your entire team working from the same information.

Book a personalized ZeroCRM demonstration

ZeroCRM - Everything your team needs to turn relationships into revenue.

connect@futurixai.com

+91 70047 60416

+91 85888 43109

mailto:connect@futurixai.com

